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How about a
House Warming
Party
onus! Goto
MDREpros.com
for more details!

As They Get Old ...

* Old mathematicians
never die, they just dis-
integrate.

* Old musicians never
die, they just get played
out.

* Old numerical analysts
never die, they just get
disarrayed.

* Old photographers
never die, they just stop
developing.

* Old pilots never die,
they just go to a higher
plane.

* Old policemen never
die, they just cop out.

* Old owls never die,
they just don't give a
hoot.

Brain Teaser Of The
Month
To some | can hold
treasure,
To others most
displeasure.
| am always near you,
Yet always far.
| am done when | begin,
And begin when | end.
What am 1?

Tips To Increasing Your Credit Score

Good credit translates to lower interest rates for
borrowers. Here are just a few quick tips that can
help put you in a better position under the discern-
ing eye of an underwriter.

Do you have past balances that have been ne-
glected? If they are showing up on your credit

report and you want to purchase a home, make
sure you bring them up to current status when-
ever possible.

Do you have outstanding debit that you can afford
to pay off right now? Try to get these accounts
down to a zero balance, or at least a lower bal-
ance.

Do not close existing credit card accounts, even if
you don’t want to deal with the company any-
more... The credit history is good to have.

Do you have past dues and charge-offs within the
last two years? Past dues older than two years
will have little to no impact on your credit score.
Focus on the 2 year time frame.

Do you see errors on your credit report? Request
that the credit bureau corrects the errors.

The Difference Between A “Real
Estate Agent,” And A Dedicated

Professional...

People say we're very different from the
“flock” of real estate agents out there.
Instead of hounding strangers for business
and pestering people with cold calls, we
spend our time building relationships,
making friends, and providing the absolute
highest quality service available anywhere.

That's why most of our business comes

' Here's an Interesting Home \

from referrals and recommen-
dations from elated clients and
good friends like you. If you or
anyone you know is thinking of
buying or selling real estate, or
who simply has questions about
their home, and wants a dedi-
cated, competent professional
and friend, please contact
MDRE Pros at

www.MDREpros.com

Are You Or Someone You Know Facing
Foreclosure? There Are Options!

DO NOT PAY ANY MONEY UP FRONT TO
PEOPLE WHO PROMISE TO HELP YOU!
As professional licensed Realtors, we only get paid
when we help you with your situation. And our
solutions may not include selling your home! There
are options!

At MDRE Pros, we understand that BAD THINGS
HAPPEN TO GOOD PEOPLE. You NEED TO
CONTACT US RIGHT AWAY! The MDRE Pros
Team is a team of Professional Licensed Realtors,
who specialize in helping folks just like yourself, dig
out of these difficult situations.

We specialize in helping people who are in foreclo-
sure. We can help you, too! All you have to do is
go to www.MDREpros.com _and click on the
"Foreclosure Counseling” link. We also have a
toll-free 24 hour a day answering service. Call
(877) 550-MDRE (6373) x 190 and leave a mes-
sage, and one of the MDRE Pros Professional
Realtors will call you to set up an counseling
appointment!

The KEY IS TO STOP THE FORECLOSURE and
keep it off your credit report, YOU NEED TO CALL
US NOW, THE CLOCK IS TICKING! Depending
on your situation, if you do have to sell your home,
we can also help you find another place to live.
And, we will handle all of the details of the sale and
deal with your lender and the title company proc-
essing all of the paperwork that is necessary to
transfer the property's title.

Buying Or Financing A Home? Go to
www.MDREpros.com
And Click On Our Free Report,
“7 Secrets For Saving Thousands When
FinancingYour Home.”

Thinking Of Selling Your Home Soon?

Don't attempt to sell your home without
our Free consumer guide, “44 Money-
making Tips For Preparing Your Home To
Sell.” Our exclusive report will give you all
the facts for a fast, top dollar sale. Just
call 1-877-550-6373 (MDRE) x 306 anytime,
24 hours, and we’ll rush a copy out to you.
It's also available at
www.MDREPros.com
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Helpful Kitchen
Tip
Microwave unpeeled
garlic cloves on high for
10 to 20 seconds. Cool,
and store in a self-
sealing plastic bag in
the coldest part of the
refrigerator.
Microwaving makes the
garlic easier to peel and
lessens the garlicky
smell on your hands.
The garlic is best if used
within two weeks.

The Awesome

Avocado
You don't have to avoid
avocados, even though
they have a high fat con-
tent. They actually con-
tain “good” unsaturated
fats that do not raise
blood cholesterol. The
U.S. Government’s Die-
tary Guidelines Report
suggests that moderate
amounts of foods like
avocados can help keep
blood cholesterol down
and offer protection
against heart disease.
Avocados are also very
high in folic acid and
potassium. And, they're
a good source of iron
and
Vitamins A and C.

An Opportunity of a Lifetime
Warren Buffet says, "A simple rule dictates my
buying: Be fearful when others are greedy,
and be greedy when others are fearful." While
Mr. Buffet was writing about buying stocks,
the same can be said for housing today.
Housing issues have permeated the economy
both locally and nationally. This week, one
index that tracks housing prices, S&P/Case-
Shiller Home Price Indices, indicated home
values fell the most since 1968, declining
18.5% in December from the year before.
Looked at from a different perspective, this
means home prices have fallen to levels not
seen in six to twelve years, depending on indi-
vidual markets. Following the Case-Schiller
report was the report from the National Asso-
ciation of Realtors (NAR) recently. The NAR
reported that home prices for the month of
January fell by 14.8%.

The bright spot though in contrast was that the
number of homes sold in December in-
creased. Home buyers from coast-to-coast
have been buying distressed properties at the
rate of 45% of total sales.

Recognizing that now is the time to buy, eve-
ryone — from those looking to purchase their
first home to seasoned real estate investors —
is buying homes today. Bruce Norris, the head
of an investment group in Southern California,
expects to buy at least 100 homes this year
as, "This is the buying opportunity of our life-
time."

Fundamentals Point to Strength

Brain Teaser Answer

The Future

REAL ESTATE PROFESSIONALS

WWW.MDREPROS.COM

Mark Hewitson
301-418-8640
Mark@MDREpros.com

Dan Blockinger
410-615-3123
Dan@MDREpros.com

Dave Sweigart
301-693-3912
Dave@MDREpros.com

Maryland Real Estate
Professionals
w/ RE/MAX Realty
Group
www.MDREpros.com
877-550-MDRE Toll Free
301-831-5600 - Broker

The basic fundamentals of the housing market
point to higher prices ahead. Almost half of
the properties being sold today are existing
homes that are either owned by banks or
homes on which banks are accepting short
sales, allowing them to be sold for less than
what is owed.

New homes or homes under construction are
near all-time lows. The country's demograph-
ics point to more potential buyers coming into
the housing market than projected inventory in
coming years. This all points to higher prices
on the horizon as demand will be greater than
supply. This is supported by the fact that the
inventory of unsold homes fell 2.7% in Janu-
ary.

Why Buy Now?
Three very important reasons to buy now are:

Interest rates are near all time lows;

Home prices have declined to levels not
seen in years; and

Qualified first-time home buyers are now
eligible for up to an $8,000 tax credit.

An Opportunity of a Lifetime (Cont.)

Lower Prices Don't Always Equate to
Lower Payments
One final point to consider. Even if you be-
lieve that home prices will continue to de-
cline, it's very difficult to believe that interest
rates will remain at these low levels.
Did you know that even if home prices were
to decline 10% but also during that time, in-
terest rates available for home loans were to
increase by 1.00%, your monthly principal
and interest payment would actually be
higher? It's true. So, if you are thinking of
buying or the end of your lease is near, get
busy and get in the game. To quote Mr. Buf-
fet again, "If you wait for the robins, spring
will be over."

Dan Flavin, 1st American Trust Mortgage Corp.
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Quote of the Month
“You cannot prevent the birds of sorrow from
flying over your head, but you can prevent
them from building nests in your hair.”

Thank You! Thank You!
Thank Youl!

Thanks to YOU the word is spreading. Thanks
to all of our clients and friends who graciously
referred us to your friends and neighbors re-
cently! See, rather than calling people with un-
wanted calls and visits, we build our business
based on the positive comments and referrals
from people just like you. We just couldn’t do it
without you!

This Month’s Winner is

Bernie & Pam P.
Congrats and thanks for thinking of us!

MDRE Pros would like to thank
some of our new friends...

Kimberly & Larry!
Jennifer P. (1st Time Home Buyer!)

Community Ads and Services

Baby Sitting - New Market - Lydia -
301-865-8603

House Cleaning - Westminster area - Kelly
- 410-635-2355 - Kael28@msn.com

Math Tutor - New Market - Jenny -
301-865-8603

Let us help you get more exposure. Send
us your one line ad, and we'll place it on our
website and in our monthly newsletter.
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MDRE Pros March Hot List!
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Fantastic Log Home on
3+ Acres. Plans To Grow!
Rocky Ridge, MD
Call for our 24 hour hotline!
1-877-550-MDRE x321
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Huge Home, On Golf Course
Media Room, Trex Deck & more...
New Market, MD

Call for our 24 hour hotline!
1-877-550-MDRE x312
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Fantasnc Home, 3 Acres!
Plus, Large 4 Bay Stand Alone
Garage

Call for our 24 hour hotline!
1-877-550-MDRE x324

5 Acres Perked and has well!
MDREpros Exclusive
Mt. Airy, MD
Call for our 24 hour hotline!
1-877-550-MDRE x323
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Single Family Home!
River Views
SHARPSBURG, MD
Call for our 24 hour hotline!
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Beautiful Home. Cul-de-sac,
4 Levels, Upgrade Kitchen, Views
Mount Airy, MD
Call for our 24 hour hotline!

1-877-550-MDRE x322
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3 BR Rancher on Cul-de-sac
Great 1st time home!
Boonsboro, MD
Call for our 24 hour hotline!
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Great Neighborhood, 5 BR’s

Fresh Paint, Plenty of space!
Mt. Airy, MD

Call for our 24 hour hotline!

1-877-550-MDRE x325

1-877-550-MDRE x326

1-877-550-MDRE x330
G)\\\‘O Image N
% \3 Not C}\,\>
& Available | <"
Wapros BRONSNRR. | | 772 /105 TN
3 Bedrooms, 1.5 baths

Single Family Home!
4 Bedrooms, 2 Baths

1000 sq. ft., Built in 1959
Fort Washington, MD
Call for our 24 hour hotline!
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Mostly Brick Cape Cod
3 Acres! Beautiful Home.
Fantastic Potential for 1st time
buyer or investor!
Hagerstown, MD
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Beautiful Home on Cul-de-sac
Open floor plan, 3 Full Baths!
New Market, MD
Call for our 24 hour hotline!
1-877-550-MDRE x315
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Single Family Home!
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2 Bedrooms, 1 Bath, 1200 sq. ft.
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BUILT IN 2006! 3,090 sq. ft.!

Hagerstown, MD
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GREAT VALUE, Single Family!

4 Bedrooms, 4 Baths
3000 sq. ft., Builtin 2001!
Millersville, MD
Call for our 24 hour hotline!
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Annapolis, MD
Call for our 24 hour hotline!
1-877-550-MDRE x352 1-877-550-MDRE x353
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Single Family Home!
3 Bd, 1.5 BA, 1907 sq. ft.
Hagerstown, MD
Call for our 24 hour hotline!
1-877-550-MDRE x 354

Hagerstown, MD

INVESTORS!!! store Front
and 4 Apt's. ALL RENTED!!

Call for our 24 hour hotline!
1-877-550-MDRE x313

INVESTOR ALERT!!!

HAGERSTOWN, MD

Make into Apts. Or a huge home!

Call for our 24 hour hotline!
1-877-550-MDRE x 316

Usr oS &
4 Bedrooms, 2 Baths
Built in 1960, 1070 sq. ft.
Silver Spring, MD

1-877-550-MDRE x351
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Call for our 24 hour hotline!

bers a month

Dundalk, MD
Call for our 24 hour hotline! Call for our 24 hour hotline!
1-877-550-MDRE x 355 1-877-550-MDRE x356 1-877-550-MDRE x357
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Stunning Colonial on Cul-de-sac
9’ ceilings, Hardwood Floors
New Market, MD
Call for our 24 hour hotline!
1-877-550-MDRE x320

This Newsletter is being sent to 2,000 plus subscri



First-Time Home Buyer Tax Credit

Frequently Asked Questions About the Home Buyer Tax Credit
The American Recovery and Reinvestment Act of 2009 authorizes a tax credit of up to $8,000 for qualified first-time
home buyers purchasing a principal residence on or after January 1, 2009 and before December 1, 2009.

The following questions and answers provide basic information about the tax credit. If you have more specific ques-
tions, we strongly encourage you to consult a qualified tax advisor or legal professional about your unique situation.

1) Who is eligible to claim the tax credit?

First-time home buyers purchasing any kind of home—new or resale—are eligible for the tax credit. To
qualify for the tax credit, a home purchase must occur on or after January 1, 2009 and before December 1, 2009.
For the purposes of the tax credit, the purchase date is the date when closing occurs and the title to the property
transfers to the home owner.

2) What is the definition of a first-time home buye  r?

The law defines "first-time home buyer" as a buyer who has not owned a principal residence during the
three-year period prior to the purchase. For married taxpayers, the law tests the homeownership history of both the
home buyer and his/her spouse.

For example, if you have not owned a home in the past three years but your spouse has owned a principal
residence, neither you nor your spouse qualifies for the first-time home buyer tax credit. However, unmarried joint
purchasers may allocate the credit amount to any buyer who qualifies as a first-time buyer, such as may occur if a
parent jointly purchases a home with a son or daughter. Ownership of a vacation home or rental property not used
as a principal residence does not disqualify a buyer as a first-time home buyer.

3) How is the amount of the tax credit determined?
The tax credit is equal to 10 percent of the home’s purchase price up to a maximum of $8,000.

4) Are there any income limits for claiming the tax credit?

The tax credit amount is reduced for buyers with a modified adjusted gross income (MAGI) of more than
$75,000 for single taxpayers and $150,000 for married taxpayers filing a joint return. The tax credit amount is re-
duced to zero for taxpayers with MAGI of more than $95,000 (single) or $170,000 (married) and is reduced propor-
tionally for taxpayers with MAGIs between these amounts.

5) What is "modified adjusted gross income"?

Modified adjusted gross income or MAGI is defined by the IRS. To find it, a taxpayer must first determine
"adjusted gross income" or AGI. AGlI is total income for a year minus certain deductions (known as "adjustments” or
"above-the-line deductions"), but before itemized deductions from Schedule A or personal exemptions are sub-
tracted. On Forms 1040 and 1040A, AGlI is the last number on page 1 and first number on page 2 of the form. For
Form 1040-EZ, AGI appears on line 4 (as of 2007). Note that AGI includes all forms of income including wages,
salaries, interest income, dividends and capital gains.

To determine modified adjusted gross income (MAGI), add to AGI certain amounts such as foreign in-
come, foreign-housing deductions, student-loan deductions, IRA-contribution deductions and deductions for higher-
education costs.

6) If my modified adjusted gross income (MAGI) is a___bove the limit, do | qualify for any tax credit?

Possibly. It depends on your income. Partial credits of less than $8,000 are available for some taxpayers
whose MAGI exceeds the phase-out limits.
Go To

www.MDREPros.com
for the rest of the explanation!




