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How about a  
House Warming 

Party  
on us!  Go to 

www.MDREpros.com  
for more details! 

 And there's almost no negotiating, no 
back-and-forth, after the initial bid. "We don't 
get a counteroffer," said Delgado. "The sellers 
just ask for your highest and best bid. If you're 
not prepared to send in your best bid the first 
day, you may as well stop looking." 
 In Florida there are so many buyers 
for foreclosure listings that real-estate invest-
ment companies, which had been snapping 
up properties, are now facing stiff competition, 
said Vanessa Grout, VP for acquisitions at 
New Valley, a real estate investment fund. 
 Even in distressed Detroit, REOs are 
still in high demand. "For a good house that's 
not too beat up, in a good neighborhood, 
there's no lack of buyers in this market," said 
Andy Sakmar, founder of Century 21 Sakmar 
in the Motor City suburb of Rochester. "There 
are a lot fewer of these properties than a year 
ago, and the super buys get multiple offers." 
 

Priced for Speed!  
 
 The biggest factor in the feeding 
frenzy is, of course, rock-bottom prices. Banks 
are pricing homes to move. 
 Sakmar tells of an REO that recently 
went on sale in a community of mostly 
$300,000 homes. It was in good shape and 
should have sold for $200,000, in Sakmar's 
opinion. Instead, the bank listed it for 
$129,000. 
 "It drew thirteen offers in two days," 
he said. 
 That kind of cut-rate pricing is very 
common, according to Foreclosure.com's 
Geisen. Instead of holding onto REOs for the 
best prices -- and paying the property taxes 
and maintenance and heating costs -- banks 
are selling the homes as quickly as possible. 
"In this market, if they can liquidate them fast, 
it makes more sense to get them off the 
books," he said. 
 The trend is causing intense agita for 
buyers. "People feel like they're getting left 
out," said Dias, the agent in Stockton. "We 
show a house on the weekend and it's gone 
by Monday." 

Be Ready To Buy Foreclosures 
Now  Before It's Too Late!  

I recently wrote an all cash offer (100% cash, 
just stroke a check and we’re done. Period!) 
in       Montgomery County, about $10,000 
over list price.  The home was only on the 
market a couple of days, and we lost the bid.  
We all know that cash is king, but banks only 
care about getting the most money they can 
get from the buyers.   See the article below….    
 
NEW YORK (CNNMoney.com)  
  You've heard of speed dating? It's got 
nothin' on foreclosure buying these days. In 
many places, anyone who wants to buy a 
foreclosure better act fast, or they're going to 
come away with bupkus. 
 REOs, the industry term for homes 
repossessed by lenders and put back on the 
market, are often selling in a day -- some-
times in less. 
 "We're seeing REOs go very quickly. 
Offers come in immediately after the listing 
comes on the market, within 24 hours," said 
Brad Geisen, founder of Foreclosure.com. 
Some homes have been put into contract in 
less than 90 minutes. 
 In Stockton, Calif., foreclosure ground 
zero, the market has changed radically. Last 
summer, Cesar Dias became famous for 
founding the "foreclosure tour," in which he 
packed potential buyers on a bus and ferried 
them around to some of the thousands of  
distressed properties. 
 Today, the foreclosure tour in Stock-
ton is history. There are too few REOs. 
"For every listing that comes out, we have 10 
buyers," said Dias, an agent with Approved 
Real Estate Group. "We had a lot of inventory 
last summer. Now we're down to 1,500 list-
ings -- from more than 5,000." 
 San Diego buyers face the same 
trend. "Agents have one or two REO listings 
now, compared with 15 or 20 a year ago," 
said realtor Adrianna Delgado of the Delgado 
Group. 

$8,000 tax Credit  
Expires 12/01/2009 
(You Must Settle by 

Dec. 1st) 
  

Time Line For Your 
Information...  

   a) Home Search - 30 
to 60 Days (Aug & Sept) 
   b) Contract Accep-
tance for Bank Owned & 
Short Sales (30 to 60 
Days - Sept. and Oct.) 
   c) Settlement 30 Days 
(Nov.) 

 
You Need To Settle By 

31 Nov.., 2009 
We need to start  
looking at homes 

NOW!!! 
Contact Your MDRE 

Pros Agent Now!  

MDRE Pros Seminars 
1st Time Home Buyers  
 
25 Aug - Columbia 
27 Aug - Glen Burnie 
26 Aug - Rockville 
 
22 Sept - Mt. Airy 
24 Sept - Laurel 
29 Sept. - Columbia 
 
22 Oct. -  Rockville 
27 Oct. - Columbia 
29 Oct. -  Westminster 
 

Go to  
www.MDREpros.com  
To Register for These 

FREE Seminars.  
Snacks Provided. 
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Mark Hewitson  
301-418-8640 

Mark@MDREpros.com 
 

Dan Blockinger 
410-615-3123 

Dan@MDREpros.com 
 

Dave Sweigart  
301-693-3912 

Dave@MDREpros.com 
 

Maryland Real Estate  
Professionals 

w/  RE/MAX Realty 
Group 

www.MDREpros.com  
877-550-MDRE Toll Free 
301-831-5600 - Broker 

Thank You!  Thank 
You!  Thank You!  

Thanks to YOU the word is spreading.  
Thanks to all of our clients and friends 

who graciously referred us to your friends 
and neighbors recently.  We just couldn’t 

do it without you!  
Keep Spreading the Word!  

MDRE Pros would like to thank  
some of our new friends…  

Brian & Amanda B. 
Henri & Nancy T.  
Anas & Emily B. 

Peter S. 
Brian & Robin C.  

Facing Foreclosure?  
There Are Options!   
DO NOT PAY ANY 

MONEY UP FRONT!!  
     As professional      

licensed Realtors, we only 
get paid when we help 
you with your situation.  

And our solutions may not 
include selling your home!  

There are options!  At 
MDRE Pros, we under-

stand that BAD THINGS 
HAPPEN TO GOOD 

PEOPLE.  You NEED TO 
CONTACT US RIGHT 

AWAY!   The MDRE Pros 
Team is a team of Profes-
sional Licensed Realtors, 
who specialize in helping 
folks just like yourself, dig 
out of these difficult  situa-

tions.  We specialize in   
helping people who are in 
foreclosure. We can help 
you, too!  All you have to 

do is go to 
www.MDREpros.com  
and click on the Fore-

closure Counseling  link.  
We also have a  toll-free 
24 hour a day answering 
service.  Call (877) 550-
MDRE (6373) x 190 and 
leave a message, and 
one of the MDRE Pros 
Professional Realtors 

will call you to set up an 
counseling appointment!  
The KEY IS TO STOP 
THE FORECLOSURE 

and keep it off your credit 
report, you need to call us 

now, the clocks ticking! 
 

WE HAVE THE  
EXPERIENCE YOU NEED!   

Do You Understand Who 
Agents Represent? 

  
     Last year I had a client under       
contract, who I was representing as a 
buyers agent.  As a Buyers Agent, we 
are paid by the seller, but our job is to 
protect and liok out for your (the buyer) 
best interest.  These folks were wowed 
buy a new home sales person.  They 
rented a home for a year from the 
builder and then after our contract    
expired, they purchased the home from 
the builder.  From the looks of it, they 
over paid for their home about $30,000.    
     In a similar situation, we have people 
who call about a home, but they call the 
agent who’s number is on  sign.  The 
agent on the sign represents the seller.  
Again, I noticed one buyer who bought 
using the sellers agent (so the buyer is 
unrepresented) and they may offer you 
a discount, but it doesn’t mean it’s the 
best deal that you can get! 
     The Maryland Real Estate Profes-
sionals team is  only concerned as your 
Buyers agent to make sure that you as 
a buyer are getting a fantastic deal. 
    When you or a family member or 
friend, are looking for a home, and try-
ing to decide on a realtor.  Make sure 
you know and understand who is repre-
senting you. 
     IMPORTANT - Don’t rush to sign an 
agreement, make sure that you are 
happy with the realtor you choose.  If 
your not happy with them, then you 
won’t be under contract.  But in order for 
a Realtor to write an offer for you, you 
will have to sign a contract. 
     If you, friend or family member are 
looking for a dedicated, competent pro-
fessional and friend, please call us at  

1-877-550-6373 (MDRE) x 305 

Get Educated about Investing  
     If you have children at home, you’re no doubt 
aware that it’s the traditional back-to-school time. 
But even if your days of parent-teacher confer-
ences are in the past, or even in the future, you 
can still find a place in your life for education — 
and you might want to start by educating yourself 
about investing. 
     To get the most out of your investment educa-
tion, ask yourself these questions: 
     - What are my goals? Your financial goals 
should drive your investment decisions. You 
probably have short-term goals, such as making 
a down payment on a home or paying for a vaca-
tion, and long-term goals, such as saving for your 
children’s college education or building resources 
for your retirement. Once you’ve identified your 
goals, you can create an investment strategy to 
help achieve them.  
     - What is my risk tolerance? Self-awareness is 
important in every aspect of life — including your 
approach to investing.  Would you consider your-
self an aggressive investor or are you a more 
conservative investor or perhaps you’re a moder-
ate investor.  However you’d characterize your-
self, it’s essential that you factor in your risk toler-
ance when choosing investments.  
     - When should I make changes to my invest-
ments? Once you’ve built an investment portfolio, 
you shouldn't leave it on “autopilot.” Over time, 
you most likely will need to add new investments 
or sell others. However, try to avoid selling quality 
investments just because their share price has 
dropped — they may still have good long-term 
prospects. In general, you should sell an invest-
ment under certain circumstances. For example, 
if your goals have changed, you may find the 
need to sell some investments and purchase oth-
ers. 
     - And finally, if your portfolio has become 
“overweighed” with certain types of investments, 
you may decide to sell some of them to bring 
your holdings back into balance, based on your 
goals, risk tolerance and time horizon.  
     - Whom should I consult for help? You can do 
a lot to educate yourself about investing — but 
when it comes to making the right choices for 
your future, you may need help. A professional 
financial advisor who is familiar with your family 
situation, short- and long-term goals and invest-
ment preferences can help you build and main-
tain a portfolio that can help meet your needs. 
     - The investment world can be complex, so 
the more knowledge you have on your side, the 
better off you’ll be. Take the time to learn as 
much as you can about investing. It’s an educa-
tion that can pay off in the long run.  
 

Contact Mat Tiahrt - Edward Jones -  
410-239-0859 - mat.tiahrt@edwardjones.com  



Fantastic Home, 3 Acres!   
Plus, Large 4 Bay Detached 

Garage.  Mt. Airy 
Call for our 24 hour hotline! 

1-877-550-MDRE x333 

$785,000 

MDRE Pros Aug. Hot List! 

5 Acres Perked and has well! 
MDREpros Exclusive 

Mt. Airy, MD 
Call for our 24 hour hotline! 

1-877-550-MDRE x323 
 

INVESTORS!!! Store Front  
 and 4 Apt’s. ALL RENTED!! 

Hagerstown, MD 
Call for our 24 hour hotline! 

1-877-550-MDRE x321 

Invest
ors! 

This Newsletter is being sent to 2,000 plus subscri bers a month….. 

Lot on busy Rt. 26 w/ access on 
Rt. 26.  Great Opportunity 

Sykesville, MD 
Call for our 24 hour hotline! 

1-877-550-MDRE x341 

$2,550,000 

Corner Lot w/ Pond and Trees! 
Well In Place, Build Your Dream! 

Westminster, MD  
Call for our 24 hour hotline! 

1-877-550-MDRE x 343 

$29
9,9

00 

Fantastic 1st Time Home! 
3 BD 2.5 BA - Deck & Patio! 

 Pasadena, MD 
Call for our 24 hour hotline! 

1-877-550-MDRE x311 

$25
9,9

00 

Beautiful Home. Cul-de-sac,   
4 Levels, Upgrade Kitchen, Views 

Mount Airy, MD  
Call for our 24 hour hotline! 

1-877-550-MDRE x331 

$269,90
0 

NEW FREE Book  

Go To www.MDREPros.com 
to get this book.  

Mostly Brick Cape Cod 
3 Acres! Beautiful Home. 

Fantastic Potential for 1st time 
buyer or investor!    

1-877-550-MDRE x319 

$189,900 

Brick Rancher w/ Large Lot 
Updated Kitchen, 2 Car Garage 

Sykesville, MD 
Call for our 24 hour hotline! 

1-877-550-MDRE x325 

$33
5,0

00 

Fantastic Log Home on 
3+ Acres.  Plans To Grow!  

Rocky Ridge, MD 
Call for our 24 hour hotline! 

1-877-550-MDRE x313 

$379,900 

Lake Community, Large Lot! 
3 Bedrooms, 2.5 Bath 

New Market, MD 
Call for our 24 hour hotline! 

1-877-550-MDRE x318 

$275,000 

3 Bedrooms, 1.5 baths 
Great Started Home / Investment 

Baltimore, MD 
Call for our 24 hour hotline! 

1-877-550-MDRE x326 

$119,900 

It’s one of the best times to 
buy a home, especially if 
you’re a 1st time home 
buyer or an investor!   

Interest rates are super 
low!  Prices are down to 

1996 prices!  
  

We are starting to see 
more multiple offers again!  

If you not out looking at 
homes, you may miss the 

opportunity. 
 

Let one of the MDRE Pros 
professional Realtors help 
you with your own Custom 

Dream Home Finder 
search.  It’s FREE and we’ll 
send you only homes that 

interest you!  Go to 
www.MDREpros.com  

 for more on this  
custom service! 

Beautiful Home. 1 Acre Quiet!,  
Bonus Room Over The Garage! 

New Market, MD  
Call for our 24 hour hotline! 

1-877-550-MDRE x317 

$395,00
0 

INVESTOR ALERT!!! 
Make into Apts. Or a huge home! 

HAGERSTOWN, MD  
Call for our 24 hour hotline! 

1-877-550-MDRE x 316 

$37
0,0

00 

Beautiful Home 5 BD 2 BA 
Screened in Porch w/ Hot Tub 

Mt. Airy, MD 
Call for our 24 hour hotline! 

1-877-550-MDRE x330 
 

$32
5,0

00 

Ready Move In - Not Short Sale! 
3,000 Plus Sq Ft Home ! 

Silver Spring, MD 
Call for our 24 hour hotline! 

1-877-550-MDRE x312 
 

$46
9,9

00 

 

GREAT INFO! 

FREE BOOK! 



Thinking Of Selling Your Home Soon?  
 

Don’t attempt to sell your home without our Free consumer guide, “44 
Money-making Tips For Preparing Your Home To Sell.” Our exclusive 

report will give you all the facts for a fast, top dollar sale.  Just call            
1-877-550-6373 (MDRE) x 306 - 24 hours, and we’ll rush a copy out to you. 

It’s also available at www.MDREPros.com 

Community Ads and Services  
· Looking for a home home based      

business?  Find out how to turn $100 a 
month into a full time income 
Mark@MDREpros.com  

· Ocean City Townhouse Rental —Many 
Dates Available—Jody—240-674-3937 

· Baby Sitting - New Market - Lydia -      
301-865-8603 

· Financial Planning  - Mat Tiahrt -         
Edward Jones 410-239-0859 

· House Cleaning - Westminster area - 
Kelly - 410-635-2355 - Kae128@msn.com 

· Math Tutor - New Market/ Laurel       
Jenny - 301-865-8603 

· Lender  - DFM - Andrea Gage                
301-309-8040 

· Landscaping - Yard Service                
Fred - (410) 486-2504 

· Contractor / Handy-Man                        
Dan - 703-675-2884 

· Insurance  - David Reagle - Browning 
Reagle Insurance  301-829-1200 

· Auto Repair  - Chris Churchill                   
301-620-7620 

· Credit Card Support - James Jones     
301-829-3331 

· Computer Repair -  Shawn Lewis         
301-620-1118 

· Lender  - Byron Zonin - Home Savings  
410-386-0623 

· Financial Planning - Roger Tabier -     
Mai Financial Partners 410-848-6441 

· Contractor - Robert Lane -                    
301-695-1590 

· Shaklee - Ed Baxter -  410-848-7555 
· Water Treatment Systems - ECO Water - 

Tony Koverman - 410-876-5100 
· Restoration - S.I. Restoration -             

J.D. Duenas  443-909-6078 
· Trees - Bartlett Tree Experts -             

Brian Rhoten 410-526-6655 
· Fencing / Decks  - Carroll Fence & Deck -        

Brian Smith 410-857-5570 
· Candles & Gifts - SanJerScents -      

Sandi Platt 443-538-1256 
· Fishing Charters - Baltimore Area -     
· Skip - 410-255-1439 
· Waterfront Condo Rental  - Crisfield - 

Many Dates open—Eric  - 240-277-5550 
· Dream Home Finder Search  - Mark-

Mark@MDREpros.com 
· The Pet Pantry - Delivered to your home!       

www.ThePetPantryStore.com 
· Allied Copier Systems - All Copiers &   

Repairs Alan Ditizio 410-952-8581 
· Photography– John Carter Photography   

www.JohnCarterphoto.com 
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INVESTORS AND 1st TIME HOME BUYERS  
DON’T PAY FOR A WEBSITE TO ACCESS BANK OWNED  

AND FORECLOSED PROPERTIES! 
MDRE Pros will send you a list once a week to your eMail account FREE of 

charge.  We have done research, and have found that our list is more accurate 
than the websites that you pay for.  Just send an eMail to LISTS@MDREpros.com  
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HOME BUYERS! 

Tired of  surfing the web and dealing with all the forms and pop up win-
dows to look at homes that might interest you?  

Why not sign up for the  
MDRE Pros DREAM HOME FINDER SEARCH! 

It’s a customized home search that is sent to your email account on a 
daily, weekly or monthly basis.  Go to www.MDREpros and click on the 

Dream Home Finder button to start your  customized home search! 

14 Repairs To Make Before You Sell Your Home!  
Call Toll Free - 1-877-550-6373 (MDRE) x395 

24 Hours a day. Recorded Message! 

FREE Monthly Market Snap Shot  
 

Your Market Snap Shot 
will be sent to your eMail 

account on a monthly  
basis. It’s a comprehen-
sive and interactive re-

port  
to show you what homes 
are on  the market today, 
as well as what homes 

have sold recently.  It’s a 
fantastic and entertaining 

way to keep an eye on 
the value of your home! 


