What do I do? Where do I go?
Sooner or later, we will all face the challenges of aging. One of the biggest challenges we face is maintaining your standard of living. Can you Physically & Financially stay the course?

Whether it’s too many steps, the increasing cost and demands of home ownership & maintenance, or being too far from medical attention, family or friends, most seniors will have to make the decision in later years. What do I do? Where do I go?
As a Seniors Real Estate Specialist, I have 17 years experience in helping to educate seniors on their options currently available to them, so they can make an informed, educated decision, based on there personal situation. We don’t just Sell Houses!
Let me take a moment to explain the counseling process that I take with my senior clients, so you can better understand how we can help them. 

Let’s address the, what do I do, first.
What do I do? First we discuss the personal situation the client is facing. We look at:
Finances: Can you afford to stay? Is your current retirement or social security income able to keep up with the escalating cost of home ownership? The Increasing Real Estate Tax’s, Insurance & Maintenance. Will this situation continue, or is it going to change?
Also consider the escalating cost of Health Care, will this change you financial position?

Perhaps you are keeping up, but it is slowly eating away at your savings?

We can provide alternatives to selling the home outright: We have options for producing income streams to help facilitate these expenses, Like Reverse Mortgages, where you can get a single lump some, or monthly payments that do not count as income against your SSI.  More commonly the Home Equity Lines Of Credit, where you can draw down the money as needed, but unlike the Reverse Mortgage, you will need to make monthly payments on the money borrowed, so we can recommend investing the HELOC into a rental property to produce an income stream to offset the payment. This rental could also be for a child, or grandchild. Maybe near the university they are both planning to attend. Another one of the not so common is “Life Estate.” Where you can get all the tax advantages of selling the property, but get to remain in possession of it for the duration of your life. More commonly used when selling the property to your family or friends. And there is always the 1031 Exchange, which is another seminar altogether. It is basically a way to invest in one rental property, while using the proceeds of funds from the sale of another.

Physical Condition: Are you able to still climb the stairs or you need a more handicap friendly, or wheel chair accessible residence.  Are you physically able to keep up with the yard, lawn & maintenance of the older Single Family Home? Are you self sufficient, and able to provide daily meals, medications & hygiene? Can you still look after the pets?
Location: Do you want to be closer to family or friends, or perhaps you may want to move to a lower maintenance condominium community and spend your afternoons on the Golf Course, or playing Bridge with your friends. Maybe you want a newer and maybe smaller home? You may want to get out of the big neighborhood or 4 bedrooms home and downsize. 
Lifestyle: You may want a “Lock it & Leave it” life style! By moving into a condo or town home you can have more freedom to travel, and not have to worry about weekly exterior maintenance or chores of the past. You may want to plan ahead and take advantage of the recent change in the tax laws and “Cash-Out” of your current home, so it supports your new life style, and doesn’t hamper it. Take that trip to Europe that you have always wanted, and put off. You have worked hard, and saved your whole life, this is not the time to be “House Poor”.  

Where do I go?  And can you take the family pet with you?
In the first stages of the counseling session, we may have already answered this question, if not we provide various alternatives.
Family: We always consider the remaining Family. Are they Local, or do you need, or want to relocate to be closer to them. Be it for assistance, or just the convenience and visitations.

Remain in Home: For the senior client wanting to remain in the family home, we can suggest various stages of home health care givers provide minimal, once or twice a week, to full service 12 or 24 hour care. 
Their are several stages of Senior Housing Available to us in Hampton Roads, form the

Independent living senior centers, to full service and care seniors centers.
Downsize: For the seniors who choose to downsize we can offer various options, from the carefree condo living, where you can be “Turn Key” and on you way South for the winter, or just heading to the Golf Course, or family outing.

There is also the Townhome option. Similar to a single family home where you still own your own yard, and do some exterior maintenance, however on a much smaller scale. We have also been fortunate here in Hampton Roads to have various options on townhomes & condo with garages.

Rental: Do you own a rental property you can move into for a couple of years, so you can claim it as your primary residence, and then sell it without having to pay the capital gains? If not, buy one now, and plan on retiring there in the upcoming years. Use it as a stepping stone to get you towards your retirement dream.
As you can tell by the depths of this process, it is probing into several layers of the clients mind, and is more than most people can absorb in one meeting, let alone make any decisions on so quickly. It is not a one meeting session, where we expect answers. It is an ongoing process that can sometimes take months to sort out. 

So, if you are in the position to be considering a change in your housing or current living conditions, or if you just to want to start planning for the ultimate change, you should have a financial counseling session with a Seniors Real Estate Specialist. 
Your current home may very well be the biggest investment you have ever made in your life, and it could also be the most valuable asset you have, so be cautious and consider all your options, so that you can make an informed & educated decision that is best for your personal situation. 
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