
The Agent Bob Sells The Agent Bob Sells 

TeamTeam

VIP Buyer PresentationVIP Buyer Presentation

Making Your Home Buying Dreams Come True!



As HomeAs Home--buyingbuying

Specialist..Specialist..

We Will Help You:We Will Help You:

�� Find theFind the best homebest home for your needsfor your needs..

�� Negotiate theNegotiate the lowest price.lowest price.

�� Secure theSecure the best financing.best financing.

�� Meet your home buying needsMeet your home buying needs

-- with thewith the least amount of hassle.least amount of hassle.

And None of Our Services And None of Our Services 

Cost You a Penny!Cost You a Penny!



The ABCThe ABC’’s of Real s of Real 

Estate ServiceEstate Service
(What Most Realtors Do)(What Most Realtors Do)

•• AAdvertisedvertise Homes In Order to Get You toHomes In Order to Get You to
Call ThemCall Them

•• BBegeg You to Come In and Talk With You to Come In and Talk With 
ThemThem

•• CChoosehoose a Bunch of Homes They Thinka Bunch of Homes They Think
You Will LikeYou Will Like

•• DDriverive You From House to House You From House to House 
ShowingShowing You Dozens of HomesYou Dozens of Homes

•• EEncouragencourage You to Make an Offer onYou to Make an Offer on
Every House You SeeEvery House You See

•• FFeel Frustrated Because the Homeseel Frustrated Because the Homes
Selected are not to Your LikingSelected are not to Your Liking

•• GGetet on Their Knees and Pray You Will on Their Knees and Pray You Will 
BuyBuy SomethingSomething After All Their Hard After All Their Hard 
WorkWork



Our Home Buying Our Home Buying 

SystemSystem……
FocusesFocuses onon YourYour NeedsNeeds

Step 1. Step 1. Find Out How Much Home Find Out How Much Home 

You Can Afford (by helping you get You Can Afford (by helping you get 

FREEFREE Home Loan PreHome Loan Pre--ApprovalApproval))

Step 2. Step 2. Send You Information on Send You Information on 

Homes That Match Your Criteria Homes That Match Your Criteria 

(our(our V.I.P. Buyer ServiceV.I.P. Buyer Service))

Step 3. Step 3. Help You Get the Home Help You Get the Home 

You Want Using OurYou Want Using Our Specialized Specialized 

Knowledge, Innovative Consumer Knowledge, Innovative Consumer 

Programs, and Team SupportPrograms, and Team Support



Step 1 Step 1 –– Home Loan Home Loan 

PrePre--ApprovalApproval

How How 

MuchMuch

HouseHouse

Can You Can You 

Afford?Afford?



Three Key BenefitsThree Key Benefits

to Loan Preto Loan Pre--ApprovalApproval

1.1. You Know Exactly HowYou Know Exactly How Much Much 
Home You Can Afford Home You Can Afford (eliminates (eliminates 
wasted time looking at homes wasted time looking at homes 
that are under or over your price that are under or over your price 
range)range)

2.2. You Get theYou Get the Best Financing Best Financing 
(lowest rate, down payment, (lowest rate, down payment, 
monthly payment, cash out of monthly payment, cash out of 
pocket for costs, etc.)pocket for costs, etc.)

3.3. You Can Make aYou Can Make a Stronger Offer Stronger Offer 
(You get the power of immediate (You get the power of immediate 
action; you can beat out other action; you can beat out other 
buyers, and we can negotiate the buyers, and we can negotiate the 
lowest price and terms)lowest price and terms)



Consider These Two 

Offers

Buyer A Buyer B

(You, with 

a pre-

approved 

Home 

Loan)

(Another 

buyer who is 

NOT pre-

approved)

Closing is 

Only 

conditional 

upon 

lender’s 

basic loan 

requirements

.

Conditional 

Upon 

Applying for 

AND 

Obtaining

Financing

(if at all)



Which Offer Would You Which Offer Would You 

Accept?Accept?



PrePre--Approval isApproval is

Easy as 1Easy as 1--22--33

1.1. Your FICO score is analyzed      Your FICO score is analyzed      

2.2. Financial Details Are VerifiedFinancial Details Are Verified

3.3. All Information is Forwarded All Information is Forwarded 

to the Underwriter for to the Underwriter for 

ApprovalApproval

It’s EASY!



You Are Approved!You Are Approved!

�� Good Faith EstimateGood Faith Estimate

�� Lender Letter of PreLender Letter of Pre--

ApprovalApproval



Step 2Step 2-- VIP Buyer VIP Buyer 

ServiceService



Instant MLSInstant MLS AccessAccess

The The MLSMLS offers ALL offers ALL 

homes for sale ALL homes for sale ALL 

real estate companies real estate companies 

that you can choose that you can choose 

fromfrom



How Most RealtorsHow Most Realtors

Pick Out Houses:Pick Out Houses:

1.1. They make a They make a 
random search random search 
through the MLSthrough the MLS

2.2. They pick 6They pick 6--8 8 
homeshomes

3.3. They try to sell They try to sell 
you one of themyou one of them

•• In other words, In other words, 
the WRONG the WRONG 
personperson is is 
deciding which deciding which 
homes youhomes you’’ll seell see



How our VIP Buyer How our VIP Buyer 

Service WorksService Works……

1.1. YourYour home buying criteriahome buying criteria is entered into is entered into 
ourour custom computercustom computer databasedatabase

2.2. Every evening, we search the MLS to findEvery evening, we search the MLS to find
homes that match homes that match youryour specific criteriaspecific criteria

3.3. WeWe onlyonly send you the homessend you the homes that match that match 
your criteriayour criteria

4.4. You canYou can pickpick the homes you like andthe homes you like and drive drive 
by themby them

5.5. When you see a home you want to look at When you see a home you want to look at 
give us a call,give us a call, wewe’’ll arrange a showingll arrange a showing

6.6. You are under NOYou are under NO pressure to buypressure to buy

We put YOU in controlWe put YOU in control



All Hot NEW ListingsAll Hot NEW Listings

Emailed To You DailyEmailed To You Daily



YOU are in control YOU are in control 

which meanswhich means……

1.1. NO MORENO MORE……
Searching through Searching through 
the paper, looking the paper, looking 
at homes that may at homes that may 
already be soldalready be sold

2.2. NO MORENO MORE……
Wasted time Wasted time 
viewing homes a viewing homes a 
real estate agent real estate agent 
has picked out that has picked out that 
dondon’’t interest yout interest you

3.3. NO MORENO MORE……
Pressure (most Pressure (most 
agents pick 6agents pick 6--8 8 
homes and try to homes and try to 
sell you one of sell you one of 
them)them)

4.4. NO MORENO MORE……
Overpaying for the Overpaying for the 
home you wanthome you want

You get AUTOMATIC You get AUTOMATIC 
access to hot new access to hot new 
listings BEFORE other listings BEFORE other 
buyersbuyers

You only receive You only receive 
homes that match homes that match 
youryour criteria and YOU criteria and YOU 
pick the homes you pick the homes you 
want to seewant to see

You pick out as many You pick out as many 
homes ashomes as

you want to see you want to see 
(there(there’’s never any s never any 
pressure to buy)pressure to buy)

Because you are Because you are 
there first, you can there first, you can 
often secure a lower often secure a lower 
priceprice



What to do if What to do if 

YOU find the homesYOU find the homes

1.1. If you see a home you like, feel If you see a home you like, feel 
free to call for information but free to call for information but 
always tell the agent that youalways tell the agent that you’’re re 
working with us (working with us (this will prevent this will prevent 
you from being hounded by the you from being hounded by the 
other agents with questions and other agents with questions and 
sales pitchessales pitches))

2.2. Get the price and (if available) Get the price and (if available) 
MLS number and weMLS number and we’’ll send you ll send you 
complete information.complete information.

3.3. If you see a house you want to If you see a house you want to 
look at,look at, alwaysalways callcall USUS for for 
appointments (for your appointments (for your 
negotiating protection, do not negotiating protection, do not 
contact the seller directly)contact the seller directly)



Step 3Step 3-- Specialized Specialized 

KnowledgeKnowledge

Every year, our Team Every year, our Team 

helps many  families helps many  families 

buy and sell homes buy and sell homes 

across the Metro across the Metro 

Atlanta area.Atlanta area.

Why not use our Why not use our 

experience to benefit experience to benefit 

you?you?



When you find the When you find the 

Right HomeRight Home……

We WillWe Will……

•• Prepare an offerPrepare an offer that meets that meets 

youryour needsneeds

•• Present the offerPresent the offer on on your your 
behalfbehalf

•• NegotiateNegotiate all terms and all terms and 

conditions of the offer in conditions of the offer in your your 
bestbest interestinterest



Innovative Consumer Innovative Consumer 

ProgramsPrograms

We offer exciting We offer exciting 

benefits and rewards to benefits and rewards to 

our Team Clientsour Team Clients



$5,000 Cash $5,000 Cash 

Savings GuaranteeSavings Guarantee



$0 Commission $0 Commission 

Sale GuaranteeSale Guarantee



Free OneFree One--Year Home Year Home 

WarrantyWarranty

We We guaranteeguarantee that we will get a that we will get a 

oneone--year home warrantyyear home warranty policy policy 

on your home purchaseon your home purchase

Either we will Either we will negotiatenegotiate that thethat the

Seller purchase the policy or we Seller purchase the policy or we 

will will buy it for you ourselvesbuy it for you ourselves!!



Team SupportTeam Support

Other Agents

The Agent Bob 

Sells Team



Our TeamOur Team Supports Us,Supports Us,

so we can support YOU!so we can support YOU!

Bob Southard

Team Leader Office Manager

Loan Officer

Scott Fairbairn

Buyers 

Representative

Barbara Southard

Alicia Baker

Design 

Coordinator

When you hire the Agent Bob Sells Team, 

You Get our Entire TEAM of Specialist



After Sales After Sales 

ServicesServices

•• FREE Quarterly market FREE Quarterly market 

analysis update via emailanalysis update via email

•• Phone and Email supportPhone and Email support

•• Monthly tips via email on Monthly tips via email on 

real estate mattersreal estate matters



ReferRefer--AA--FriendFriend

We build our business on We build our business on 

referrals and would appreciate referrals and would appreciate 

your help.your help.

If you feel we have done an If you feel we have done an 

exceptional job in assisting you exceptional job in assisting you 

with your home purchase, with your home purchase, 

please refer a friend, associate please refer a friend, associate 

or family member to our Teamor family member to our Team



Because our Because our 

services services 

are Free to youare Free to you

All We Ask 

on Return is 

Your 

Loyalty



Benefits of Benefits of 

Buyer AgencyBuyer Agency

Our Entire TEAM works for Our Entire TEAM works for youyou

We negotiate, advocate, and work We negotiate, advocate, and work 
only for only for youyou

WE prepare market analyses and WE prepare market analyses and 
prepare contracts with prepare contracts with youryour
interests in mind at all timesinterests in mind at all times

We represent We represent youyou as a CLIENT on as a CLIENT on 
HUD homes, bank sales, FSBOHUD homes, bank sales, FSBO’’s, s, 

and on New Constructionand on New Construction



Buyer Services Buyer Services 

GuaranteeGuarantee



Client Client 

TestimonialsTestimonials
People ARE Talking!

I don’t think we could have done it without you.  We 
OWN our own home thanks to you and your hard 
work.  Thanks so very much.
Chris and Rhonda Pearman
Douglasville, Ga.

Russ is self employed so we were worried that the 
mortgage process might be difficult.  Bob and his team 
was great to work with and the entire process was very 
smooth. We are now proud homeowners!
Russ and Lori Owens
Dallas, Ga.

Thanks for putting up with us these months. We love 
the house … thank you so much Bob.
Earnest and Sonya Davidson
Marietta, Ga.

He was available to us at anytime and made us feel like 
we were his only clients. We would highly recommend 
him to anyone looking to buy a home.
Charlie and Stephanie Reddick
Dallas, Ga.


