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A Few Comments and Random Thoughts 
  

Dear Friends, 

 

The other day a friend of mine in the real estate business said, “Some days it’s just hard to put on a 

positive attitude.”  Today may be one of those days.  Maybe it’s the heat or the stock market; or maybe 

it’s that long losing streak in June that exposed a lot of weaknesses in the Rays’ lineup.  Putting a 

positive spin on a market that continues to disappoint us is getting harder and harder.  But before you 

go jump off the bridge, the stats are not all bad.  In fact, sales volume in June was up 5% over June of 

last year and increased a whopping 38% over June of 2008.  In our “Year To Year Comparison”, 

volume over the last 12 months is up 24% from the previous year.    So why so glum? 

 

Prices keep falling.  The Average Sales Price is 9% lower than it was a year ago.  And it’s not because 

only the lower price ranges are selling.  The Selling Price per Square Foot – what I consider to be the 

truest indicator of value – is down 10.5%.  Volume is likely to see a steep drop. The big increase in 

sales for June is due, at least in part, to the income tax credit.  A lot of buyers got off the sidelines and 

into the game to grab their share of the bailout money, but now the clock has run out.  We will be 

watching the numbers for July and August very closely.  General economic conditions seem to be 

worsening.  They’re calling it the “re-recession”.  Put the oil spill on top of a declining stock market 

and already high unemployment, and there is plenty of reason for pessimism.   

 

However, we are seeing good homes that are well-maintained and priced right selling and selling 

quickly.  If you are wanting to sell your home but waiting for a better market, there’s no reason to hold 

back.  It’s going to be a long time before prices recover, and there are buyers are out there now.  If you 

are looking to buy, we are seeing some real bargains out there, and even if prices continue to ease 

downward, it won’t last long and it won’t be by much.  Mortgage rates are at all time lows.  Inventory 

is good.  This just might be the best buying opportunity that will come along. 

 

So maybe it’s time to accept that today’s market is the new reality – not a dip in the chart, but a long-

term adjustment to real estate values and volumes.  It will be a long time before we see home values 

reach their ’06 levels.  In fact, adjust for inflation and we may never see those numbers again.  And the 

volume?  The unhealthy feeding frenzy of the past gave us a false sense of normal.  Today’s level of 

activity has room for improvement, but is a more reasonable reflection of real demand. 

 

We’ve also learned that Short Sales are not a short term phenomenon.  There are just too many 

homeowners out there who find themselves upside down but needing to sell.  Short Sales will continue 

to be a large part of the market.  With that in mind, we have added a Short Sale Facilitator to our staff; 

give us a call if we can help you or if you have questions about the process. 

 
     Bruce Tigert   



Average Sales Price  

June 2010   
    

 # Sales Selling Price $ / Sq. Ft. 

33606    

June 2007 22 $467,085 257 

June 2008 19 $357,522 211 

June 2009 16 $545,053 223 

June 2010 24 $322,437 169 

33609    

June 2007 37 $412,305 209 

June 2008 13 $272,346 160 

June 2009 36 $301,694 142 

June 2010 32 $232,293 124 

33611    

June 2007 52 $482,330 206 

June 2008 32 $313,263 162 

June 2009 47 $228,991 115 

June 2010 58 $257,689 123 

33629    

June 2007 41 $609,842 236 

June 2008 42 $466,915 197 

June 2009 31 $390,516 169 

June 2010 31 $431,491 164 

Total    

June 2007 152 497,472.61 227 

June 2008 106 377,059.08 183 

June 2009 130 326,541.58 162 

June 2010 145 299,958.94 145  
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Median Sales Price  

June 2010   

    

 # Sales Selling Price $ / Sq. Ft. 

33606    

June 2007 22 $449,315 255 

June 2008 19 $325,000 219 

June 2009 16 $296,250 182 

June 2010 24 $280,500 170 

33609    

June 2007 37 $295,000 203 

June 2008 13 $185,000 163 

June 2009 36 $168,000 136 

June 2010 32 $176,500 115 

33611    

June 2007 52 $312,000 178 

June 2008 32 $247,500 156 

June 2009 47 $151,900 102 

June 2010 58 $157,000 112 

33629    

June 2007 41 $440,000 231 

June 2008 42 $372,500 189 

June 2009 31 $320,000 171 

June 2010 31 $325,000 155 

Total    

June 2007 152 $362,263 217 

June 2008 106 $303,255 182 

June 2009 130 $214,210 148 

June 2010 145 $217,662 138  
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Year To Year Comparison    

June 2010    
    

33606 # Sales Volume 
Average 

Price 

July 1 2007 - June 30 2008 170 $103,239,000 $607,288 

July 1 2008 - June 30 2009 173 $91,856,000 $530,960 

July 1 2009 - June 30 2010 204 $84,951,000 $416,426 

    

33609    

July 1 2007 - June 30 2008 183 $81,235,000 $443,907 

July 1 2008 - June 30 2009 225 $75,818,000 $336,969 

July 1 2009 - June 30 2010 297 $85,289,000 $287,168 

    

33611    

July 1 2007 - June 30 2008 346 $115,074,000 $332,584 

July 1 2008 - June 30 2009 339 $86,468,000 $255,068 

July 1 2009 - June 30 2010 450 $95,004,000 $211,120 

    

33629    

July 1 2007 - June 30 2008 332 $178,700,000 $538,253 

July 1 2008 - June 30 2009 329 $136,766,000 $415,702 

July 1 2009 - June 30 2010 372 $153,478,000 $412,575 

    

    

Total    

July 1 2007 - June 30 2008 1031 $478,248,000 $463,868 

July 1 2008 - June 30 2009 1066 $390,908,000 $366,705 

July 1 2009 - June 30 2010 1323 $418,722,000 $316,494 
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Twelve Month Average Sales Price         
              

 Jul '09 Aug '09 Sep '09 Oct '09 Nov '09 Dec '09 Jan '10 Feb'10 Mar '10 Apr '10 May '10 June '10 Average 

33606 $449,023 $547,366 $380,000 $382,337 $412,884 $457,139 $445,495 $336,465 $228,600 $587,857 $335,814 $322,437 $407,118 

33609 $333,668 $210,755 $272,453 $299,858 $224,864 $262,084 $287,127 $229,681 $392,488 $445,231 $329,755 $232,293 $293,355 

33611 $222,421 $230,160 $196,332 $190,861 $210,935 $195,688 $209,808 $195,142 $208,611 $199,330 $270,845 $257,689 $215,652 

33629 $468,171 $420,287 $429,078 $334,335 $392,031 $408,359 $827,715 $370,973 $284,116 $398,142 $445,892 $431,491 $434,216 

               

Average $368,321 $352,142 $319,466 $301,848 $310,179 $330,818 $442,536 $283,065 $278,454 $407,640 $345,577 $310,978 $337,585 
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Sales by Price Range                                      July '09 - June '10    
                

Price Range             
YDT 
Total Listings Absorption  

 
Jul 
'09 

Aug 
'09 

Sep 
'09 

Oct 
'09 

Nov 
'09 

Dec 
'09 

Jan 
'10 

Feb 
'10 

Mar 
'10 

Apr 
'10 

May 
'10 

June  
'10 Sales 

June 
'10 Rate* 

$   0  -   200,000 44 53 48 50 40 45 24 48 67 46 38 69 572 559 12 

$ 200 -  400,000 49 33 37 23 42 34 26 35 51 40 51 42 463 409 11 

$ 400 -   600,000 22 12 11 11 8 12 6 12 17 12 9 19 151 178 14 

$ 600 -   800,000 4 5 9 3 4 3 1 1 8 5 11 7 61 101 20 

$ 800 - 1,000,000 2 2 4 4 4 3 1 3 3 4 5 4 57 63 13 

$ 1M  - 2,000,000 7 3 5 2 2 0 3 1 2 4 5 4 38 81 26 

$ 2,000,000   + 2 0 2 0 0 0 2 0 0 3 0 0 9 45 60 

                  

Total 130 108 116 93 100 97 63 100 148 114 119 145 1333 1436 13 

                

*  Absorption Rate = the number of months to absorb the current number of listings based on the average number of sales per month. 
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