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Will Higher Mortgage Rates add to Loan 
Default Risk?
Refi Credit Scores Dip 9 points For Each Half-Percent Rise 
in Mortgage Rates

By Frank E. Nothaft

Mortgage rates have risen since last summer 

to their highest level in two years. Let’s 

explore how higher mortgage rates may 

affect the default risk of loans currently 

outstanding, as well as new originations.

Higher interest rates can lead to an increase 

in monthly payments on adjustable-rate 

mortgages, also called ARMs, and this 

“payment shock” can add to delinquency 

risk. But there are at least four reasons why 

higher rates are unlikely to have much effect 

on overall home mortgage default. 

First, adjustable-rate loans account for 

about 7 percent of loans outstanding, and 

these tend to be high-balance loans made 

to borrowers with higher income and wealth 

and who are in a better financial situation to 

accommodate payment increases. (Figure 1) 

Second, since a large majority of long-term 

fixed-rate loans have contract rates below 

current market rates, the market value of 

their loan balance declines when market 

rates move up, reducing their effective loan-

to-value ratio. Third, about one-fourth of all 

home loans are fixed-rate with terms of 15 or 

20 years, which amortize more quickly than 

longer-term loans. Fourth, higher mortgage 

rates are often accompanied with higher 

inflation, meaning that home-price growth 

will help build home equity and push loan-

to-value ratios lower.

And how will higher rates affect the credit 

risk attributes of new originations? We 

are likely to see somewhat lower credit 

scores for new borrowers as rates move up, 

especially for refinance. 

In the past, when rates have risen 

applications drop off and loan officers 

spend more time with the applicants that 

require ‘special handling’. These refi’ers 

are still investment quality, but may 

require more documentation, have unique 

property issues, or less-than-pristine credit 

scores. (Figure 2) Since 2009, for every 

one-half percentage point increase in 

mortgage rates, the average credit score 

on refinance borrowers has dipped by 9 

points, and this pattern will likely continue if 

rates move higher.1 

In summary, the effect of higher mortgage 

rates on default risk of loans outstanding 

is ambiguous, but the effect is probably 

small. For new originations, some credit risk 

attributes may look more risky as lenders 

invest more time with harder-to-qualify 

applicants, but that does not mean that 

lending standards have necessarily eased. ■

FIGURE 2. WHEN RATES RISE, AVERAGE REFI CREDIT SCORES FALL
Refi Credit Scores Dip 9 points For Each 0.5% Rise in Mortgage Rates
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commentary and forecasting trends in global real 
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1 FHA-to-conventional refinance, to cancel FHA mortgage 

insurance premium payments, are expected to be elevated 

during 2017; see Sam Khater’s blog FHA-to-Conventional 

Refinancing. FHA borrowers have a lower average credit score 

than conventional borrowers.

FIGURE 1. EFFECT OF HIGHER INTEREST RATES ON DEFAULT RISK
By increasing ARM payments, higher rates could add to risk
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http://www.corelogic.com/blog/authors/sam-khater/2017/03/fha-to-conventional-refinancing-is-a-bright-spot-in-the-mortgage-market.aspx#.WSJRe-srLIU
http://www.corelogic.com/blog/authors/sam-khater/2017/03/fha-to-conventional-refinancing-is-a-bright-spot-in-the-mortgage-market.aspx#.WSJRe-srLIU


© 2017 CoreLogic   —   Proprietary. This material may not be reproduced in any form without express written permission.2

Articles | The MarketPulse g June 2017 g Volume 6, Issue 6

FIGURE 1. PRICE DISTRIBUTION OF COMP TRANSACTIONS
Comp Sale Price-to-Subject Contract Price Ratio
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Source: 2015–2016 Purchase-Loan Appraisal Data, CoreLogic/FNC National Collateral Database

Comp Prices Often Exceed Subject Property 
Prices in Appraisals
Price Adjustment on Higher-Valued Comps Are Frequently Small and 
Downwardly Rigid

By Yanling Mayer

A previous blog reported that appraisals 

are often identical to or exceed the contract 

price. In it, the analysis shows that nine out 

of 10 appraisals were either at the contract 

price (30 percent) or above it (60 percent). 

If the appraisal’s role is to justify the loan 

or the sale price, then this valuation pattern 

may be quite understandable. However, that 

is not the institutional role prescribed to the 

appraisal; rather, it is supposed to provide a 

credible, independent third-party valuation. 

What might contribute to appraisal 

valuations commonly exceeding the subject 

property’s price? 

A review of 750,000 purchase-loan 

appraisals conducted in 2015 and 2016 

showed that 69.1 percent of comps had a 

price—averaging 12 percent—above the 

subject property’s price, and 30.9 percent 

were below at about 6.4 percent on average.1 

See Figure 1.

While a more frequent use of higher-valued 

comps could lead to higher appraisals, value 

adjustments made by the appraiser to the 

comp in order to make the comp ‘similar 

to’ the subject property could negate 

this effect. However, if the adjustments to 

the comp property’s value are potentially 

inadequate or inconsistent, then this could 

partly explain why appraisal valuations tend 

to be reported above the subject property’s 

sales price.

In Figure 2, comparable sales are first 

separated into higher- and lower-priced 

comps (relative to the subject property’s 

contract price). Then, these comps are 

grouped according to their price difference 

with the subject property: 0–5 percent, 5–10 

percent, 10–20 percent, 20–30 percent, 

30–40 percent, and more than 40 percent. 

These six price brackets are intended to 

provide an indication of potential underlying 

characteristic differences between the 

subject property and the comp. The 

larger the price gap, the more likely there 

are greater physical and economic dis-

similarities between the two, thus requiring 

a larger price adjustment. The Initial Price 

Difference percent is the average price 

difference, and Average Adjustment percent 

summarizes the average price adjustment 

received by each group.

There are two distinct patterns. First, 

when the Average Adjustment percent 

is compared between higher and lower 

comps, value adjustments received by 

lower comps are typically much larger 

than those received by higher comps. For 

instance, at a 20–30 percent subject-comp 

price differential, downward adjustments on 

higher comps average 8.1 percent, compared 

to 19.9 percent upward adjustment on 

lower comps. While a 19.1 percent upward 

Continued on page 3
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1 The years 2015-2016 mark a period of geographically broad 

and relatively fast appreciation in home prices across the U.S. 

Appraisers may have selected higher-priced superior comps 

rather than make a time adjustment of market trends.
2 Figure 1 uses net adjustments; although not reported, gross 

adjustments exhibited similar asymmetrical patterns. While 

the net adjustment adds up all itemized adjustments to result 

in an adjusted price, the gross adjustment is used to assess 

the frequency (as well as size) of itemized adjustments. Gross 

adjustment sums the absolute value of all adjustments and then 

divides it by the initial comp price.

http://www.corelogic.com/blog/authors/yanling-mayer/2016/11/collateral-issues-are-third-most-likely-cause-of-mortgage-loan-denial.aspx
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Comp Prices  continued from page 2

adjustment on lower comps appears to 

track with the 23.4 percent pre-adjustment 

price differential, an 8.1 percent downward 

adjustment on higher comps is much 

less than the 24.2 percent average price 

difference pre-adjustment. Similar disparate 

adjustments between lower and higher 

comps hold true for other groups. 

Second, if one looks at changes in the 

Average Adjustment percent as the 

subject-comp price differential widens, one 

notices another important asymmetry. For 

instance, moving from a 20–30 percent 

price difference to 30-40 percent, Average 

Adjustment on higher comps only 

increases from 8.1 percent to 10.1 percent. 

In contrast, adjustment on lower comps 

goes up correspondingly to the category, 

from 19.9 percent to 29.2 percent, to 

reflect potentially widening underlying 

characteristic differences between the 

subject and comp properties. A 29.2 percent 

upward price adjustment on lower comps 

seems roughly consistent with an initial 30-

40 percent price difference, but a 10.1 percent 

adjustment on higher comps does not.2 

By themselves, these patterns alone are not 

sufficient to directly link to the appraisal 

outcome at the loan level, and more 

research is needed. However, they do reveal 

aspects of underlying inconsistency in the 

appraisal development, for which more 

sophisticated data analytics techniques 

are likely better suited. Undoubtedly, as 

the industry continues to embrace the 

opportunities that new data and technology 

have presented, traditional appraisal will 

likely incorporate big data techniques 

to position itself as a superior, unique 

alternative to automated valuation models. ■

FIGURE 2. COMP ADJUSTMENTS BY SUBJECT-COMP PRICE DIFFERENCE
 

Subject-Comp  
Price Difference %

Higher-Priced Comps Lower-Priced Comps

Initial Price 
Difference %

Average 
Adjustment % Share%

Initial Price 
Difference %

Average 
Adjustment % Share%

0–5% 2.5% −0.5% 31.9% 2.2% 2.3% 51.4%

5–10% 7.3% −2.8% 25.2% 7.2% 5.6% 27.1%

10–20% 14.1% −5.3% 25.6% 13.6% 10.4% 18.1%

20–30% 24.2% −8.1% 9.6% 23.4% 19.9% 3.2%

30–40% 34.3% −10.1% 4.0% 32.4% 29.2% 0.2%

More than 40% 53.8% −13.6% 3.6% n/a n/a 0.0%

Overall 12.0% −3.9% 100% 6.4% 5.3% 100%

Source: CoreLogic/FNC National Collateral Database. 

“If the appraisal’s role 
is to justify the loan 
or the sale price, 
then this valuation 
pattern may be quite 
understandable. 
However, that is not 
the institutional role 
prescribed to the 
appraisal; rather, it is 
supposed to provide a 
credible, independent 
third-party valuation.”
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FIGURE 2. CALIFORNIA $1 MILLION+ HOME SALES OFTEN TRACK STOCKS
California Q1 2017 $1 Million-Plus Sales Set a Q1 Record, While DJIA Hit An All-Time High
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Source: CoreLogic public records and SIX Financial Information; Moody's Analytics. Sales reflect recorded transactions.

FIGURE 1. CALIFORNIA $2 MILLION+ HOMES SALES HIT Q1 RECORD
Golden State Multi-Million-Dollar Home Sales for the First Quarter of Each Year
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Source: CoreLogic public records. Sales represent the number of transactions recorded in each quarter.

Continued on page 6

California $1 Million-Plus Home Sales Climb 
to a Q1 Peak As Stocks Soar
Luxury Sales Hit Highs While Sub-$500,000 Deals Dip to a 9-Year Low

By Andrew LePage

As many Californians struggled to gain a 

foothold in homeownership early this year, a 

surging stock market and other forces lifted 

sales of $1 million-plus homes to the highest 

level ever for a first quarter. 

The number of California homes that 

sold for $1 million or more totaled 10,562 

during the January-through-March period, 

up 11.7 percent year over year and the 

highest on record for a first quarter. Luxury 

homebuyers purchased 2,523 homes priced 

at $2 million or more in the first quarter, up 

11.8 percent year over year and also a record 

for a first quarter (Figure 1). 

Historically there’s often been a correlation 

between a rising stock market and an 

increase in luxury home sales (Figure 2). 

Higher stock values can make potential 

homebuyers feel wealthier and in some 

cases stock proceeds are reinvested 

in real estate. Job growth and higher 

consumer confidence are among the other 

likely drivers of the record $1 million-plus 

sales last quarter. 

Also, as price appreciation continues more 

homes reach or exceed the $1 million mark. 

On average, $1 million-plus homes that sold 

last quarter were a bit smaller, and situated 

on smaller lots, compared with the average 

home and lot size for $1 million-plus sales 

over the past decade (more on this below). 

Last quarter’s share of $1 million-plus sales 

that were newly built homes—11 percent—

was lower than a year earlier, when it was 

13.9 percent, but higher than the 10-year 

quarterly average of 8.4 percent. While 

the number of sales of existing (resale) 

$1 million-plus homes hit a first-quarter 

record high in this year’s first quarter, sales 

of $1 million-plus newly built homes were 

about 12 percent lower than a year earlier 

and about 30 percent below the first-quarter 

record set in 2006. 

California’s all-time high for the total number 

of $1 million-plus sales was 15,222 in second 

quarter 2016, which is also when the state 

experienced an all-time high of 3,508 sales 

of $2 million-plus homes. 

Total California home sales—including all 

price levels—last quarter were the highest 

Andrew LePage

Research Analyst

Andrew LePage joined CoreLogic in 2015 as a 
research analyst working in the Office of the Chief 
Economist. Previously, Andrew was an analyst and 
writer for DQNews, a partner of DataQuick (acquired 
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data and trend analysis to journalists and issued a 
variety of housing market reports to the news media 
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writer at the Sacramento Bee newspaper covering 
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briefs detailing trends in Southern California and the 
San Francisco Bay Area.
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Homeowner Equity Has More Than Doubled 
in Five Years
Borrower Equity Update: First Quarter 2017

By Molly Boesel

 ► National share of homes with negative 
equity fell to 6.1 percent in Q1 2017.

 ► All states saw a decrease in negative 
equity share over the past year. 

 ► Nevada saw the largest improvement in 
the negative equity share over the past 
year, falling 4.6 percentage points.

The amount of equity in mortgaged real 

estate increased by $171 billion in Q1 2017 

compared with Q4 2016, and increased by 

$766 billion between Q1 2016 and Q1 2017, 

according to the latest CoreLogic Equity 

Report. Homeowner equity has more 

than doubled in five years, increasing by 

nearly $4 trillion from Q1 2012 to Q1 20171. 

The nationwide negative equity share 

for Q1 2017 was 6.1 percent of all homes 

with a mortgage, nearly 20 percentage 

points lower than the peak negative equity 

share—26 percent—recorded in Q4 2009.2 

The improvement in the negative equity has 

been national, with all states registering a 

year-over-year decrease. Figure 1 shows the 

25 states with the largest percentage-point 

change in the negative equity share from 

the previous year. While Nevada is notable 

for having the highest negative equity share 

in the nation, it is also the state with the 

largest drop in negative equity share in the 

past year, and the largest decrease from 

the peak negative equity share. Nevada’s 

4.6-percentage-point decrease between 

Q1 2016 and Q1 2017 represented the nation’s 

largest year-over-year decline, and the 

drop from a high of 72.7 percent in Q1 2010 

to 12.4 percent in Q1 2017 represented the 

largest decline from the peak.

Figure 2 shows the average dollar amount 

of negative equity and the negative equity 

share for 10 large Core Based Statistical 

Areas (CBSAs) in Q1 2017. The average 

amount of negative equity is inversely related 

to the negative equity share. For example, in 

this group of CBSAs, Denver has the largest 

average amount of negative equity, but the 

negative equity share is only 1.4 percent, and 

Phoenix has the smallest average amount of 

negative equity, but has a negative equity 

share that is well above the national average. ■
1 Homeowner equity in this report reflects only mortgaged single-

family real estate.
2 CoreLogic began reporting negative equity in Q3 2009.

FIGURE 1. 25 STATES WITH THE LARGEST YEAR-OVER-YEAR CHANGE IN NEGATIVE 
EQUITY SHARE
Percentage-Point change in the Share of Mortgages in Negative Equity from Q1 2016 to Q1 2017
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Source: CoreLogic Q1 2017

FIGURE 2. AVERAGE AMOUNT OF NEGATIVE EQUITY BY CBSA (Q1 2017)
Average Amount of Negative Equity
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California $1 Million-Plus Home Sales  continued from page 4

for a first quarter in five years, but the 

number of sales of homes priced below 

$500,000 was the lowest for any quarter in 

nine years, since first quarter 2008. Home 

price appreciation and tight inventories 

in many markets have led to fewer sub-

$500,000 sales. Last quarter 59.3 percent 

of all sold homes were priced below 

$500,000—roughly the same level as during 

the previous three quarters and the lowest 

for any quarter in nearly a decade, since 

third quarter 2007 (Figure 3). 

Last quarter the share of homes that sold 

for $1 million or more—10.9 percent—was the 

second-highest on record for any quarter, 

behind 11.7 percent in second quarter 2016. 

The share of all homes that sold last quarter 

for $2 million or more—2.6 percent—was 

also the second-highest on record, behind 

2.7 percent in second quarter 2016.

Of the homes that sold for $1 million 

or more last quarter, nearly 77 percent 

sold for $1 million to $2 million, and the 

vast majority (91 percent) sold for no 

more than $3 million. 

Other highlights from California’s $1 million-

plus home sales in first quarter 2017: 

 ► Roughly 78 percent of the $1 million-
plus sales last quarter were existing 

(not new) detached houses, up from 
about 75 percent a year earlier but 
below the 10-year quarterly average 
of about 82 percent. About 11 percent 
of last quarter’s sales were existing 
condos, roughly the same as a year 
earlier and above the 10-year quarterly 
average of around 9 percent. 

 ► About 31 percent of the homes that 
sold for $1 million or more last quarter 
were purchased with cash, while nearly 
43 percent of multi-million-dollar sales 
were bought with cash.

 ► The average size of a $1 million-plus 
home sold last quarter was 2,739 
square feet, down from a 10-year 
average of 3,064 square feet. For 
resale detached houses the average 
was 2,825 square feet, while for resale 
condos it was 2,053.

 ► On average, $1 million-plus homes 
sold last quarter had four bedrooms 
and three bathrooms.

 ► The average lot size for a $1 million-
plus home sold last quarter was 17,368 
square feet, down from a 10-year 
average of 19,370 square feet (for 
homes on 5 acres or less).

 ► The five zip codes with the highest 
number of million-dollar-plus home sales 
last quarter were 92620 (Irvine); 92130 
(San Diego, including Carmel Valley); 
95125 (San Jose); 92037 (La Jolla, San 
Diego); and 92651 (Laguna Beach). ■

In the News

The Denver Post, June 16, 2017 
Rising interest rates, home prices push 
cost of housing in Denver up 15 percent
In metro Denver, home prices are up 9.3 percent, 

accordingly to CoreLogic, which translates into 

monthly payments 15 percent higher than a year ago 

given higher mortgage rates. … 

Dallas Morning News, June 16, 2017
Rising home prices show no sign of 
stopping in frenzied summer market 
Financing a house purchase may also be more costly 

in the year or two ahead, said Frank Nothaft, chief 

economist with CoreLogic. …”I think you will see more 

pressure on mortgage rates,” Nothaft said. “They might 

even approach 5 percent by the end of 2018 or 2019.”

The Atlanta Journal Constitution,  
June 16, 2017
Rising prices, loan rates seen for housing 
in Atlanta, U.S. 
Metro Atlanta home prices rose 5.5 percent year-

over-year in March, according to the latest report 

by the closely watched S&P CoreLogic Case-

Shiller Indices. Atlanta area home prices are near 

pre-recession peaks. … 

The Columbus Dispatch, June 17, 2017
Economists: Home sellers to remain in 
command in next year
Frank Nothaft, chief economist with the real-estate and 

mortgage service CoreLogic, presented data showing 

that homeowners remain in homes longer when interest 

rates are rising. Nothaft forecast that the average 

30-year-mortgage rate, which is just below 4 percent, 

will rise to 5 percent by the end of 2018, causing more 

homeowners to stay put. … 

Construction Dive, June 19, 2017
Housing market breaks records in May
Home prices were up 4.3% year-over-year in Cleveland 

in March to a reading of 112.8 on the latest S&P 

CoreLogic Case-Shiller U.S. National Home Price Index. 

Detroit experienced a 7% increase for the period to a 

score of 111.01 on the index.

The Orange County Register, June 19, 2017
Where have Southern California’s 
homesellers gone?  
CoreLogic’s widely watched median selling price for 

the six-county area, including Ventura County, rose 6.8 

percent in the 12 months ended in April, the highest in 

10 years.

FIGURE 3. SHARE OF CALIFORNIA HOME SALES BY PRICE LEVEL
Price Appreciation and Tight Inventories Have Led to Lower Levels of Sub-$500,000 Sales
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Source: CoreLogic public records

http://www.denverpost.com/2017/06/16/interest-rates-home-prices-denver-housing/
https://www.dallasnews.com/business/real-estate/2017/06/16/home-price-hikes-show-sign-let-frenzied-summer-market
http://www.myajc.com/business/rising-prices-loan-rates-seen-for-housing-atlanta/BJuulI1sWGhy8GXRMXidKN/
http://www.dispatch.com/news/20170617/economists-home-sellers-to-remain-in-command-in-next-year
http://www.constructiondive.com/news/housing-market-breaks-records-in-may/445276/
http://www.ocregister.com/2017/06/18/where-have-southern-californias-homesellers-gone/
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“Mortgage rates in 
April dipped back to 
their lowest level since 
November of last year, 
spurring home-buying 
activity. In some 
metro areas, there has 
been a bidding frenzy 
as multiple contracts 
are placed on a 
single home.” 

Dr. Frank Nothaft,  

chief economist for CoreLogic

Home Price Index State-Level Detail — Combined Single Family Including Distressed 
April 2017

State
Month-Over-Month 

Percent Change
Year-Over-Year  
Percent Change

Forecasted  
Month-Over-Month 

Percent Change

Forecasted  
Year-Over-Year  
Percent Change

Alabama 1.4% 6.6% 0.7% 4.0%
Alaska −0.1% −0.2% 0.9% 6.5%

Arizona 0.7% 6.0% 0.9% 6.3%
Arkansas 2.0% 6.0% 0.7% 4.4%
California 0.9% 5.9% 1.2% 9.9%
Colorado 1.0% 8.8% 0.9% 6.0%

Connecticut 0.5% 0.4% 0.8% 6.8%
Delaware −1.7% −0.2% 0.5% 4.0%

District of Columbia 0.4% 5.0% 0.7% 4.0%
Florida 0.7% 6.4% 0.7% 6.3%

Georgia 0.3% 5.6% 0.6% 3.8%
Hawaii 0.5% 6.1% 0.7% 6.8%
Idaho 0.8% 6.8% 0.7% 4.8%
Illinois 1.4% 5.0% 0.9% 4.9%

Indiana 2.0% 5.8% 0.8% 4.9%
Iowa 0.2% 2.3% 0.6% 3.9%

Kansas 1.5% 3.1% 0.8% 4.5%
Kentucky 0.9% 3.4% 0.7% 4.3%
Louisiana 1.7% 4.7% 0.6% 2.5%

Maine 0.1% 0.2% 0.1% 5.1%
Maryland 0.5% 3.3% 0.6% 4.2%

Massachusetts 1.6% 6.1% 1.2% 6.7%
Michigan 0.8% 8.7% 0.9% 6.2%

Minnesota 1.4% 6.0% 0.6% 3.5%
Mississippi 0.5% 0.4% 0.5% 3.4%

Missouri 2.0% 4.9% 0.8% 4.6%
Montana 1.1% 4.4% 1.2% 6.3%

Nebraska 1.4% 5.3% 0.6% 3.9%
Nevada 1.1% 6.7% 1.3% 9.6%

New Hampshire 1.1% 6.7% 1.1% 7.1%
New Jersey 1.4% 2.9% 1.0% 5.8%
New Mexico 0.9% 2.0% 0.8% 4.6%

New York 2.4% 7.2% 0.9% 5.4%
North Carolina 0.9% 5.7% 0.7% 4.2%
North Dakota 1.2% 2.8% 0.4% 1.8%

Ohio 0.8% 3.4% 0.6% 4.3%
Oklahoma 0.6% 1.2% 0.5% 3.5%

Oregon 1.5% 9.1% 1.1% 6.9%
Pennsylvania 1.3% 3.2% 0.9% 4.9%
Rhode Island −0.2% 4.9% 0.2% 3.3%

South Carolina 1.5% 5.8% 0.7% 4.0%
South Dakota 1.4% 2.5% 0.7% 3.8%

Tennessee 0.1% 5.1% 0.6% 3.0%
Texas 0.4% 4.8% 0.4% 2.3%
Utah 2.0% 10.1% 1.0% 5.3%

Vermont −0.1% 2.1% 0.6% 5.1%
Virginia 1.2% 2.3% 0.7% 4.5%

Washington 2.3% 12.0% 1.1% 5.9%
West Virginia 0.7% 0.3% 0.9% 5.0%

Wisconsin 2.4% 7.0% 0.9% 4.7%
Wyoming 0.9% −3.9% 0.9% 5.4%

Source: CoreLogic April 2017

10 Largest CBSA — Loan Performance Insights Report March 2017

CBSA
Total Past Due 

Rate %
Total Past Due 

Rate % Year Ago

Serious 
Delinquency 

Rate %

Serious 
Delinquency Rate 

% Year Ago
Foreclosure 

Rate %
Foreclosure Rate 

% Year ago

Boston-Cambridge-Newton MA-NH   3.5  1.6  0.6  4.3  2.2  0.9 

Chicago-Naperville-Elgin IL-IN-WI   4.8  2.6  1.0  5.6  3.3  1.3 

Denver-Aurora-Lakewood CO   1.9  0.6  0.1  2.4  0.9  0.3 

Houston-The Woodlands-Sugar Land TX   5.0  1.9  0.5  5.3  2.1  0.5 

Las Vegas-Henderson-Paradise NV   4.6  2.8  1.1  5.9  3.9  1.6 

Los Angeles-Long Beach-Anaheim CA   2.7  1.1  0.3  3.3  1.5  0.4 

Miami-Fort Lauderdale-West Palm Beach FL   6.3  3.4  1.4  7.8  4.8  2.1 

New York-Newark-Jersey City NY-NJ-PA   6.9  4.5  2.4  8.4  5.9  3.4 

San Francisco-Oakland-Hayward CA   1.7  0.7  0.2  2.1  1.0  0.3 

Washington-Arlington-Alexandria DC-VA-MD-WV   3.9  1.8  0.6  4.5  2.3  0.8

Source: CoreLogic March 2017 



© 2017 CoreLogic   —   Proprietary. This material may not be reproduced in any form without express written permission.8

Analysis | The MarketPulse g June 2017 g Volume 6, Issue 6

NATIONAL OVERVIEW OF LOAN PERFORMANCE
Percentage Rate

Source: CoreLogic March 2017
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CORELOGIC HPI® MARKET CONDITION OVERVIEW
April 2017

Source: CoreLogic 

 CoreLogic HPI Single Family Combined Tier, data through April 2017. 

 CoreLogic HPI Forecasts Single Family Combined Tier, starting in May 2017.
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CORELOGIC HPI® MARKET CONDITION OVERVIEW
April 2022 Forecast

Source: CoreLogic 

 CoreLogic HPI Single Family Combined Tier, data through April 2017. 
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Variable Descriptions

Variable Definition

Total Sales The total number of all home-sale transactions during the month.

Total Sales 12-Month sum The total number of all home-sale transactions for the last 12 months.

Total Sales YoY Change  
12-Month sum

Percentage increase or decrease in current 12 months of total sales over the prior 12 months of 
total sales

New Home Sales The total number of newly constructed residentail housing units sold during the month.

New Home Sales  
Median Price

The median price for newly constructed residential housing units during the month.

Existing Home Sales 
The number of previously constucted homes that were sold to an unaffiliated third party. DOES 
NOT INCLUDE REO AND SHORT SALES.

REO Sales Number of bank owned properties that were sold to an unaffiliated third party. 

REO Sales Share The number of REO Sales in a given month divided by total sales.

REO Price Discount The average price of a REO divided by the average price of an existing-home sale.

REO Pct The count of loans in REO as a percentage of the overall count of loans for the reporting period.

Short Sales
The number of short sales. A short sale is a sale of real estate in which the sale proceeds fall short 
of the balance owed on the property's loan.

Short Sales Share The number of Short Sales in a given month divided by total sales.

Short Sale Price Discount The average price of a Short Sale divided by the average price of an existing-home sale.

Short Sale Pct The count of loans in Short Sale as a percentage of the overall count of loans for the month.

Distressed Sales Share The percentage of the total sales that were a distressed sale (REO or short sale).

Distressed Sales Share  
(sales 12-Month sum)

The sum of the REO Sales 12-month sum and the Short Sales 12-month sum divided by the total 
sales 12-month sum.

HPI MoM Percent increase or decrease in HPI single family combined series over a month ago.

HPI YoY Percent increase or decrease in HPI single family combined series over a year ago.

HPI MoM Excluding 
Distressed

Percent increase or decrease in HPI single family combined excluding distressed series over a 
month ago.

HPI YoY Excluding 
Distressed

Percent increase or decrease in HPI single family combined excluding distressed series over a 
year ago.

HPI Percent Change  
from Peak

Percent increase or decrease in HPI single family combined series from the respective peak value 
in the index.

90 Days + DQ Pct 
The percentage of the overall loan count that are 90 or more days delinquent as of the reporting 
period. This percentage includes loans that are in foreclosure or REO.

Stock of 90+ Delinquencies 
YoY Chg

Percent change year-over-year of the number of 90+ day delinquencies in the current month.

Foreclosure Pct The percentage of the overall loan count that is currently in foreclosure as of the reporting period.

Percent Change Stock of 
Foreclosures from Peak

Percent increase or decrease in the number of foreclosures from the respective peak number of 
foreclosures.

Pre-foreclosure Filings
The number of mortgages where the lender has initiated foreclosure proceedings and it has been 
made known through public notice (NOD).  

Completed Foreclosures
A completed foreclosure occurs when a property is auctioned and results in either the purchase 
of the home at auction or the property is taken by the lender as part of their Real Estate Owned 
(REO) inventory. 

Negative Equity Share
The percentage of mortgages in negative equity. The denominator for the negative equity percent 
is based on the number of mortgages from the public record.

Negative Equity

The number of mortgages in negative equity. Negative equity is calculated as the difference 
between the current value of the property and the origination value of the mortgage. If the 
mortgage debt is greater than the current value, the property is considered to be in a negative 
equity position.  We estimate current UPB value, not origination value. 

Months' Supply of 
Distressed Homes  
(total sales 12-Month avg)

The months it would take to sell off all homes currently in distress of 90 days delinquency or 
greater based on the current sales pace.

Price/Income Ratio
CoreLogic HPI™ divided by Nominal Personal Income provided by the Bureau of Economic 
Analysis and indexed to January 1976. 

Conforming Prime Serious 
Delinquency Rate

The rate serious delinquency mortgages which are within the legislated purchase limits of Fannie 
Mae and Freddie Mac. The conforming limits are legislated by the Federal Housing Finance 
Agency (FHFA).

Jumbo Prime Serious 
Delinquency Rate

The rate serious delinquency mortgages which are larger than the legislated purchase limits of 
Fannie Mae and Freddie Mac. The conforming limits are legislated by the Federal Housing Finance 
Agency (FHFA).
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MORE INSIGHTS

The CoreLogic Insights Blog 

(corelogic.com/blog) provides an 

expanded perspective on housing 

economies and property markets, 

including policy, trends, regulation 

and compliance. Please visit the 

blog for timely analysis, thought-

provoking data visualizations and 

unique commentary from our team  

in the Office of the Chief Economist.
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